MY STATEMENT OF FACTS
1. My name is Eliot Ivan Bernstein.
2. My adult children’s names are Joshua Ennio Zander Bernstein and Jacob Noah Archie Bernstein.
3. My minor child is Daniel Elijsha Abe Ottomo Bernstein.
4. My lovely wife is Candice Michelle Bernstein.
5. My mother is Shirley Bernstein.
6. My father is Simon Bernstein.
7. My Siblings are Ted S. Bernstein, Pamela Beth Simon, Jill Iantoni and Lisa Friedstein.
8. My siblings and I grew up in a mansion in Glencoe Illinois, with chauffer, limousine, butler, maid and we lived on prestigious Sheridan Road in the North Suburbs of Chicago.
9. My siblings and I went to the best high school and all of them had vehicles paid for by my parents and we went to fine schools, all paid for by my father and mother.  Except me, I choose student loans versus handouts and struggled through college working a 9-5 job and full time school at University of Kansas, University of Illinois, University of Wisconsin.
10. My siblings all worked at various times for my father’s corporations and I chose instead to start my own companies and in the process started a thriving insurance business in college and graduated college with 3 top producers working with me, college friends and upon graduation we packed up our bags and moved to California to set up shop in Irvine California out of our garage.
11. My siblings on the other hand went to work in my father’s companies straight out of college and they worked in palatial offices in palatial buildings throughout Chicago and had full secretarial staff and employees that they were superior to in their minds as the owners children, they were flush with cash working at pops shop.
12. Myself however , well, I was raging in California, my company had become my father’s leading producer for his proprietary insurance products, VEBA’S 501 (C) (9) Trusts and Arbitrage Life, products that he not only became famous throughout the country for but built a national salesforce for his products.  
13. My brother Ted hit it big with “NO LOAD” life insurance, like Schwab to stocks, a product my father did not like as it eliminated the need for life insurance agents to get cheaper premium but my father claimed clients needed life time agents to help them with their plans as their lives changed and thus there needs and thought it was a bad product.  To my knowledge he never sold one.
14. The idea was rolling as Ted was receiving large client referrals from Laventhal and Horwath Accounting firm before it went belly-up for fraud, allegations directly against Kenneth ______  Who is blamed for the 9th largest accounting firms failure,  At that time the industry began frowning on the practice and that ended that run for Ted.
15. Both Ted and Pam were always comfortable as my father would assign them as agents on large corporate VEBA plans and the monies made were in the millions annually.
16. Then while working on a new idea, Arbitrage Life Payment System with me and my crew in California who were computer geeks running the numbers to see if this plan could work and it did not for hundreds of attempts and then we found the answer on how insurance could be bank financed for clients and the interest could be paid and the mortality costs (or most of them)  could be paid by investing long in the insurance carriers cash value (safer historically than banks cash) and arbitraging the short term borrowing rate and the long term rate paid on the cash value.  
17. Once it worked and was fine-tuned, the program still had a glitch and that was that the borrowed money from the bank which was instantly transferred into Best A+ rated carriers cash value accounts and used as collateral for the loan in equal amount had to have the clients contingent guarantee on the loan as a second to the insurance carrier.
18. That is until I began working with John E. Cookman Jr. of Frank B. Hall in California whose father was CEO to Phillips Morris for decades.  He helped me sell Marvin Davis Companies and the Irvine Companies and introduced me to both billionaires who became our clients, as John and I worked on a 50/50 commission split on all mutual clients.  John and I quickly became my father’s leading producers as John could open doors at the highest levels of the finance community, his reputation outstanding, his integrity higher, he was my mentor in sales like my father of course.
19. My father loved coming to meet our clients of my separate businesses as they were Los Angeles finest, billionaires, multi-millionaires and more and he was making a ton from our sales, he and John became best of friends, calling at LACC often and then John introduced us to First Interstate Bank and we negotiated short term borrowing at unbelievable rates and my father convinced them that no collateral, second even, would the client do and they accepted.
20. The plan now needed high net worth clients as the deal was only for Private Banking Clients with ginormous amounts of money and I was about 21 but quickly made my way through selling insurance to billionaires and also through John’s introductions my father’s company raised about a billion dollars in bank monies to finance our clients insurance.  The commissions were great and my father ran trust companies to administer the plan, he already had several trust companies he operated for his VEBA plans for years and we were off to the races.  
21. My father and everyone involved, Pam and her husband David Simon, Ted, John, myself and agents nationwide made millions each year selling ALPS.
22. My father’s health got horrible and he was disabled and unable to perform his old stressful jobs of Executive and he turned the reigns over to Pam as Ted was doing his own thing and trying to save No-Loads.  Pam became President and my father became a sales agent, which he always technically was and truly the lead dog producer on his own networking and agency system he built but due to the disability stepped down in his other capacities.
23. With Pam came the end of the business relations between myself and Pam and her husband “Scooter” David Simon.
24. With Pam came the end of the business relations between my father and Pam and her husband “Scooter” David Simon.
25.  With Pam came the end of the business relations between my father’s companies and John Cookman who never did business with Pam and her husband “Scooter” David Simon .
26. Pam in buying the company for a combination of stock for cash and then 50% more in paying out my father non-compete monies annually, Pam took control of the company through the stock purchase only and refused to pay my father non-compete monies due via contract.
27. When confronted she and her attorney at law husband “Scooter” David Simon, Esq. told my father and mother to sue them and that was that.
28. [bookmark: _GoBack]Pam was then disinherited in Estate plans done by my parents in 2000 and bad blood ensued between them until the day of my parents’ deaths that never healed.  Pam was further disinherited in 2008 Estate plans with her lineal descendants
29.  

